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The role of PowerPoint design and formatting goes far beyond aesthetics in the investment banking
industry. It directly affects the success or failure of transactions by enhancing clarity, professionalism, and
persuasion in critical moments of the deal process. Whether it's presenting a pitch, or delivering an in-
depth financial analysis, the design choices made in PowerPoint can be a decisive factor in securing a
deal. This blog will explore the transformative power of PowerPoint formatting and design in investment
banking and how it shapes deal execution.

The Central Role of PowerPoint in Investment Banking Deals

Investment banking relies on effective communication in high-stakes transactions like mergers and

acquisitions, capital raises, and restructuring. This is where PowerPoint comes into play and continues to

be widely used throughout the deal cycle. Mentioned below are various stages where PowerPoint design

contributes towards overall deal process.

£ Pitching to Clients: In the early stages of deal-making,
investment bankers use PowerPoint to pitch new business
opportunities to clients. Whether it's a pitch for an M&A
advisory role or a capital raise, PowerPoint presentations

are used to introduce ideas, and highlight potential value.

-

= Financial Analysis and Models: Financial models,
valuation techniques, and market analyses form the
backbone of any deal. PowerPoint slides allow investment
bankers to present these in a visual, easily digestible
manner that can inform decision-making.

= Due Diligence: Throughout the deal process, PowerPoint
is used to present findings from due diligence, market
research, and risk analysis. The design of these important
elements in the presentations ensures that complex
findings are presented clearly and persuasively.

For each of these stages, PowerPoint's formatting and design
choices can dramatically impact the message being conveyed.

A clear, engaging, and professional presentation can make a
lasting impression, influence decisions, and drive the deal forward.

Clarity and Precision (Simplifying Complex Data): Essential for Decision-Making

PowerPoint formatting and design are crucial in investment banking for presenting complex data in a

easily digestible format, enabling quick and effective communication for stakeholders. Design elements
like charts, graphs, and tables simplify investment banking by visually representing complex financial
information, making it easier for audiences to digest.

-
-u

== Data Visualization: Investment bankers use PowerPoint to present financial models, breaking down
key data points with tables and visuals to ensure stakeholders can easily understand the analysis's
essence.
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= Highlighting Key Metrics: PowerPoint allows designers to emphasize critical financial metrics (such
as EBITDA, net income, or enterprise value) by using bold text, color coding, or enlarging key figures.
This ensures that the most important takeaways stand out, even in data-heavy presentations.
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£ Interactive Visuals: Incorporating graphs, flowcharts, and infographics can enhance understanding
by visually illustrating relationships, trends, or comparisons. By presenting information in a way that
resonates visually, bankers ensure that their data is not only understandable but memorable.

Building Credibility and Trust through Professional Design

In investment banking, credibility is paramount. Whether it's a client entrusting the bank with a significant
transaction or a potential investor deciding whether to back a deal, the way information is presented plays
a major role in establishing trust. PowerPoint design is a powerful tool in conveying professionalism,
which in turn enhances the credibility of the banker or the firm.

Brand Alignment with Clients

One of the important facet of design in Investment banks is to customize PowerPoint presentations to
align with client branding, creating a sense of ownership and trust. This approach emphasizes tailoring
deals to unique needs and goals, valuing attention to detail.
= Tailored/Custom Templates: The presentation,
featuring the client's logo, colors, and fonts, is a
personalized experience that demonstrates the banker's

commitment to the client's needs and identity.
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= Professional Imagery and Graphics: Designers often

use professional graphics, charts, and imagery to align
with the client's industry or deal context, such as in the
technology sector.

-

i  Consistency in Financial Models: The design of
financial slides should be consistent in style, ensuring
that various financial models (such as discounted cash
flow (DCF) analysis, comparable company analysis, or
precedent transactions) are easy to compare.

= Risk and Opportunity Breakdown: Financial

transactions always come with risks and opportunities.
By presenting these aspects clearly, using risk matrices,
or probability-weighted charts, investment bankers can
convey the full picture without downplaying any potential
concerns. A well-designed presentation ensures that these
points are not overlooked.

Impact and Persuasion: Driving Action with Design

PowerPoint design effectively persuades clients and stakeholders in investment banking through visual

storytelling, appealing to both logic and emotions, guiding capital commitments, strategic decisions, and
final deals.

The success of investment banking relies on crafting compelling financial narratives, whether pitching
acquisition targets or presenting capital raise opportunities, to make the story more persuasive.
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i Highlighting the Deal Thesis: The deal's value proposition should be clear from the outset.
PowerPoint's design features can help bankers craft an impactful narrative that emphasizes the
strategic fit, financial upside, and long-term benefits of the deal.

= Designing for Impact: Key slides can be designed with impactful visuals such as high-level executive
summaries, transaction structures, and market opportunities. This can reinforce the central argument
and ensure that decision-makers remember the most important aspects of the deal.

-

= Appealing to Emotion and Logic: Persuasive investment banking presentations balance logical
arguments with emotional appeal, using color psychology to elicit emotional responses like green for
optimism or red for risk.

The Competitive Edge of Effective PowerPoint Desi

A professionally designed PowerPoint presentation not only demonstrates technical expertise but also
builds confidence in a banker's ability to execute complex ideas in the
competitive investment banking industry.

-

i Establishing Thought Leadership: A visually appealing and well-
structured presentation demonstrates a bank's ability to handle
high-stakes deals, gaining trust from clients and investors.

-

= Memorability and Impact: In a crowded market, memorable
presentations can make a lasting impression. A strong PowerPoint
presentation may be the differentiator that makes the client or

investor choose one firm over another.

Presentening below are few examples where Evalueserve’s in-house design team has redesigned the
rough text from clients into a more polished and effective communication tool.

Example 1: Team crafted a slide showcasing “Key Investment Highlights” of the deal.

I Key Investment Highlights

Strategically Crafted Brand Equity

o * Unique and strong image separating itself from competitors based on premier services

* Strong word of mouth promotions, customer referrals, social media reach and strategic collaborations helps to maintain its position as
a unique brand in the sector

Riding High on Industry Tailwinds

* Australian market is estimated at ~A$7.9bn in 2024 growing at a CAGR of ~10%, since 2020
* Number of procedures have increased from 18.4k in 2016 to 45.0k in 2024, at a CAGR of 14%

Proven industry relationship and technological resilience to create a replicable framework
Key partners include: Company 1 & Company 2

Proven operating model with a database of over 19,000 paving way for a scalable business
* Embodies a formula that can be seamlessly replicated across diverse regions

Thriving Finances with Strong Unit Economics

° * Attractive unit economics and margin profile provides room for significant marketing expansion
= Strong [+75%)] margin across all services

— e — — —
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Example 2: Team crafted couple of slidesshowcasing “Key Performance Metrics” of the deal.

I Incredible Performance Metrics

‘ PowerPoint formatting and
80 < TCANN / $7 4 B design can;simplify.complex
= Al . information, build credibility,
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Incredible
Performance
Metrics

[80] Total Outlets (2024E)

>$40M Total Systemwide Revenue Pro Forma

PowerPoint formatting.and'design 'can
simplify complex information, build
credibility, and persuade key. stakeholders
in investment banking. It influences
decisions, drives action, and ultimately
executes successful deals. Investment
bankers should view PowerPoint as an
essential skill, enhancing their ability to
communicate, persuade, and close deals
successfully.

$4.4B Global Market Value (2033E)
224% Industry Growth (2020-2023)

40+ Country Presence

¢
b
&
p
|
»

www.evalueserve.com



Example 3: Team created an infographic slide showcasing “Due Diligence” of the deal

I Due Diligence

Operations / —* Financials:

Growth Plan

-~

* Updated Detailed granular Level
Financials (2018 — 2022) — Monthly

—  Outcomes of the Discussion — - Assumptions behind uncollectible

"In 2023, the Company hired a Financials - 2018 to 2022 EBITDA and Adj.
marketing research team to EBITDA

assess its current marketing

= Sales & Marketing action plan

Updated Detailed Program Level

practices” 3 .
Financials (2018 — 2022) — Monthly
* Employee Base - # of Employees by . . .
Campus, Average Tenure, Job Family - Assumptions behind uncollectible
Classification with Salary, — 2018 to 2022 EBITDA and Adj.
Department Classification with g $ ) EBITDA
Salary .

Discuss company actual performance
Historical Title IV Funding Receipts vs. budget (historical trends — beat /
vs Total Receipts, and VA & Voc Growth Plan miss)

RehabFunds Data from 2018 - 22

Operations /

School Level Historical Capex
(maintenance and growth) and Balance
Sheet

Other:
* Real Estate Valuation Report
* Description and type of Internal Controls Existing and their effectiveness

* Financial /Accounting Quality of Earnings
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Conclusion

PowerPoint formatting and design can simplify complex information, build credibility, and persuade key
stakeholders in investment banking. It influences decisions, drives action, and ultimately executes
successful deals. Investment bankers should view PowerPoint as an essential skill, enhancing their ability
to communicate, persuade, and close deals successfully.

To know more about our services to Investment Banking, visit our webpage Investment Banking Advisory

- Evalueserve
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Evalueserve Disclaimer

The information contained in this report has been obtained from reliable sources. The output is in
accordance with the information available on such sources and has been carried out to the best of our
knowledge with utmost care and precision. While Evalueserve has no reason to believe that there is any
inaccuracy or defect in such information, Evalueserve disclaims all warranties, expressed or implied,

including warranties of accuracy, completeness, correctness, adequacy, merchantability and / or fitness of
the information.
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